Advices to a novice freelancer

You have done a good choice if you decided to start your own business in the field of web design as now everything connected with Internet and informational technologies is becoming a very prospective tendency. A good example is web design. Web designers, flash web designers and flash web site designers are much requested nowadays. A nice way to start your activity is to become a freelance web designer. A freelancer is a person who wants to work for himself, independently of any company. Usually he works at home and decides himself his daily routine and effort. Habitually, a freelance web designer finds work through Internet, advertisements or personal ties. The decision to become a freelancer is an important step in your life and if you really want to do this, it will be useful for you to read some advices.
Advice 1.
Create a site with your personal information, your services and commercial interests, describe what kind of work you perform and mark your prices. Don’t say that you can do something only if you know approximately how to do it. Leave such services to professionals and concentrate on things you can do really well. Create a portfolio with your best works so that your clients may see them. Nice examples can also convince your potential consumers that you are not a custom web designer.
Advice 2.
Find a partner. It’s rather difficult to start alone: you have to control everything by yourself. If you are busy, your partner may substitute you or help to take some significant decision. It is important to find a partner that won’t repeat your virtues. It is better when he has the advantages you don’t own. If you are a professional in design and marking, an appropriate partner will be one who is good in script programming. If you don’t know how to work with clients, you’d better find someone with manager aptitude. Such responsibility dividing may affect positively on your work quality and task execution rate.
Advice 3.
Define your price policy. If you don’t know what price to set up and try to invent it while talking to your client you lower the trust level to yourself. So you shouldn’t doubt on questions about your prices and have a price list of available services.
Advice 4.
Conclude treaties and ask for a pre-payment. It is usually used to ask 40-50% of the complete price. The pre-payment will help you when a project is delayed because of your client and you haven’t got yet the whole sum. The contract will protect you from dishonest clients.
Advice 5.
Don’t be afraid to say “no”. If you understand that the client’s requests and conditions aren’t convenient for you – divert this proposal. You should be able to defend your interests. If you think that saying “no” once you won’t have clients you are wrong. Of course, in the beginning you won’t be as popular as the most important designers, but month by month, year by year you’ll get more clients and orders.
Advice 6.
Develop your own web-projects. A city, industrial and other web portals, forums, sites with original ideas may serve you as additional advertisement and money source.
Advice 7.
Take stock of the done work: save all you projects, ask for recommendation letters other designers. The extent of your portfolio is proportional to your fee size in future.
Advice 8.
<p>Print some visiting cards with your phone, email etc. This will look considerably and for sure your card will be kept for a longer period than your phone written on a serviette.
Advice 9.
Don’t be afraid to propose your services. You will never get proposals if you don’t declare the world about your business.
Advice 10. 

And, at last, say to yourself that you can get what you want and become a famous and requested specialist. The high self-appraisal is the first step in your future success!
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